income.
The biggest benefit to this

_ There are many old
Fealairaa

mprogran;‘ is that the bor- ut

g r never has to make a es. y %

: gages. Some believe you
mortgage payment — the give your house to the bank,

&

\
g
o that they | '

000 ble for a

monthly interest will acerue which i ¥ borrower
tere: s untrue. >
onto the principal balance. But  always 1‘emi\'xs‘!tiﬂ:!lrt:x :0 their

%, payment from a recent 23
rance settlement, so mortgage, even with s a reverse mortgage can also be ho
nee e 5 fg;et;;] o lal'DS“_E evate iy uch a used to.purchase a new home. py“ilte afso ‘;}?:ix}o&%:::tg‘:‘ésggg“-
maining sZIs:iooo. It sounded realilzs:de ag,tened, the couple do:?nﬂ;s case,t the co&xple'sﬁlm-ge Pl et rerat Tatr ﬁ::e.‘ Bues Ay et
WO be a pretty easy - ey were faced with down payment served as the on the property in the sa ' ¢ Y P
qualification. ¢ y  having to find a new equity.” The qualification Wi i P game-changer and W" 3
However, upon reviewing the t}c: rent. But then Terzzz:iai‘;rt ment  guidelines for a reverse mort- agoavw‘r‘\om‘;?:?el :;‘\:r\t;ge;geeﬁ::'of a 0%‘::;‘;‘““‘“&3 e 2
. couple’s credit report, it bec: though of a possible solution: A gage in regards to credit histo- reverse purchase? 1t allowsa 2 s e )
3 e that their cre R r;me rexerse mortgage. - ;}(’;tEmployment and income are  senior to get into a new home Aoy “nn'ogsgl
- 2 a % e i 2 . N N 369,
A ‘was going to prevent T ST us: svfrse mortgage is typical- “forV\rSa:(til:’letrli:ta Sadpons, ﬁ\?t better suits their needs : Atlantic Home Loans,
qualifying for a traditional h or. current homeowners In thi Tk withehthvin e tolsReasiet Offirel Gos) SSIORES
who are at least 62 years old n this case, the home buyers  their retirement money or cash : Cell: (203) 231-0549,
. were in their late 60s and qual-  savings and live free of monthly Thecuabi:bAUEngREt S

REAL ESTATE NEWS
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