HEIGHT OF LUXURY

Connecticut’s
gold standard

R

Even with sales soft abthe fopof
the market, megamansfons on.,
the Gold Coast still command a

pretty penny

By CuristopHeR CamERON

anicured lawns, histor-

ic architecture and luxury

amenities, not to mention

sweeping views, are the
hallmarks of what's come to be known as
the Gold Coast of Connecticut’s Fairfield
Caunty. And although sales on the high
end have slowed, there are still buyers for
theseoh-so-New England estates — if'the
priceisright.

In many cases, “right” means reduced.
The dip in deals isn't necessarily because
the demand isn't there, but more because
the pricing was wrong to begin with, 4

-
tivity isn't improving because demand
is increasing — the demand was always
there. It's just that the pricing didn't re-
flect today's market,” said Jonathan Miller,
CEO of the appraisal firm Miller Samuel.

Last year, there were just three sales
above $10 million in Fairfield County.

sellers are starting to see the ervor of their
ways — nodoubt on the advice of theirbro-
kers — and doing a better job of match-

Gold Coast —
the Rockefellers to the Trumps — has

home to billionaires from

struggled somewhat since the financial
crisis. Coming out of the recession, new
urbanism boomed and the suburbs suf-
hy “be-

tered as“walkabil
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happening in the market, have less
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She also thinks success on Wall Street
will help strengthen the top of the market
in Fairfield.

“The improvement in the stock mar-

ket gives people alot more buying ammu-

nition than in ye

s past, and people are
looking to diversify.” she said
With the uptick in activity in mind, The
Rewl Devl ranked the top 15 sales on
Fairfield's Gold Coast over the
past year, taking a deep dive
intothe top 10 deals. It'sno
surprise that all but one
of thesales that made the
ranking were in the uber-
wealthy town of Green-
wich. An $18 million sale
in Darien at 188 Long Neck
Point Road was the exception.
But it's worth noting that while
they didn’t make TRD's list, significant
sales also occurred in Westport, Norwalk,
New Canaanand

v and p
came essentials for buyers. Things have
only started to turn around fairly recently.

“About three years ago, we began to
see an uptick in sales in Fairfield County,
and i big part of that was migration from

. ], he said. Inatherwords, prices
are being slashed.

Perhaps the best example of that trend
15 Wall Street billionaire S
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24 million

mar-
kets.” said Miller.

But that was mostly at entry-level and
midtier price points in markets closest to
the city on Metro-North. “The high-end
market is slower. It's not enjoying the sales
boom that the balance of the county has
enjoyed,” Miller said. “Part of that is be-

cause Wall Street isn't paying like it was

Ni ber. Still, tha

priciest in the county this year.

deal became the

“We are typically seeing discounts of 20
to 30 percent,” Miller sasd.

Leshie McElwreath of Sotheb;
nation:
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“People are getting realistic with their

s Inter-

Realty, who sold Druckenmiller's

arm, agreed

pricing. Buyers are recognizing value and

after the financial crisis, i "
was steered toward salary and

“Activity isn'timproving because demand
isincreasing — the demand was always there.
It's just that the pricing didn’t reflect today’s
market. We are typically seeing discounts of
20t030 percent,"—JONAmAN MILLER, MILLER SAMUEL

ingasking prices to market realities. Since
September, there have been four sales over
$20 million in the area,

giving brokers
some hope for the future.
‘The housing market on Connecticut’s
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bonus for risk management. Generally, it
peaked in 2007 and has been drifting low-
erever since

Miller did note the increased traction
at the higher end of the market at the end

pick up really spe-
cial properties at prices that reflect the
IcElwreath said.

change in the marke
“My owner recognized that there weren't
alot ofbuyers at this price point and, more

importantly, he really wanted abuyerwho
was going to keep the 19-acre property to-
getherinane parcel and continue the stew-
ardship of this historsc house”

Still, not all sellers are ready to face the
market’s music. Many owners of tony es-
tates have simply let their listings expire.

There are currently 33 active listings
airfield County, all
of which are in Greenwich, according to

aver $10 million in

Miller. Only 8 properties at that price point
sold in 2017. At that rate of absorption,

this year.

In Westport, 5 Judy Point Lane went
for $6 9 million in a sale brokered by Alan
Hamilton of William Raveis Real Estate.
In Norwalk, Eileen Murphy of Sotheby's
sold 10 Woodland Road for $5.7 million,
while in New Canaan, 712 Oenoke Ridge
got £5.5 million with representation from
Carol Hollyday, also of Sotheby's. Finally,
1& 2 Rocky Point Road in Rowayton went
for $5.1million with Elizabeth Beinfield of
Houlihan Lawrence.

Read on for the full details on the Con-

necticut Gald Coaust's priciest sales this

year

1.SABINE FARM

Sale price: $25 million
ESIGNED BY NEW YORK ARCHITECTS
Hunt & Hunt for publishing magnate
H.J. Fisher in 1910, Sabine Farm remained
inthe family until about a decade ago. After
a careful renovation, it's been restored to

its former glory.

Ithad last been purchased in 2004 for
$23 milion by hedge fund billionaire Stan-
ley Druckenmiller. Aimost all of its historic
character remains. think center-cut English
oak paneling, fireplaces with Caen stone
mantels and antique friezes.

Amenities in the 12,000-square-foot,
sixbedroom house include a gym, office,
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