AGENT PROFILE George Papageorge
Zealous agent advises clients

2010, George Papageorge was a

property manager for his family for
many years where he learned the rental
business, then worked for 16 years supply-
ing environmental data to the commercial
real estate market.

He started as an analyst and worked his
way up to vice president overseeing the
entire production department. After he
left the corporate world, he decided to
move into helping clients buy and sell
homes because he enjoys working with
people.

Papageorge educates the buyers and
sellers about the process so nothing comes
as a surprise and to make their trans-
action as smooth and stress free as pos-
sible.

He also gets know them and their needs
so he can fully understand what they are
trying to accomplish when buying or sell-
ing a home, he said.

He feels what sets him apart is being
very organized and energetic. He bases his
business on educating the client and pro-
viding the best customer service.

The largest complaint he hears about
Realtors is they are slow at getting back
and don’t communicate, so every day he
reminds himself that clients deserve the
best customer service and regular feed-
back to keep the lines of communication
open among all parties.

As a William Pitt Sotheby’s Realtor, he
focuses mainly Fairfield and Trumbull,
but services all of Fairfield County in-
cluding Milford.

L ong before becoming a Realtor in

Business: William Pitt Sotheby’s Internation-
al Realty

Lives: Fairfield

Office: Southport

Expertise: First-time buyers, buyers, listings,
foreclosures, short sales

Contact: gpapageorge@williampitt.com,
(203) 218-9364 (cell)

He personally has lived in Fairfield for
54 years. In his free time he enjoys watch-
ing football, reading, working in the yard,
walking the dog, volunteering and spend-
ing time with his fiancé Cynthia Rose. He
has one son, George Jr.; a daughter, Athe-
na; and future stepson, David, and step
daughter, Lisa.



