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A construction background

relative newcomer to the field of real
A estate, Jennifer Rohr has been

around construction and homes her
entire life.

The Rohr family has been in construction
for 30 years in upstate New York and the
o7-year-old Rohr said she learned a lot about
the business and having a good work ethic
from her parents, Mark and Maribel Rohr.
Currently, Rohr, her sister and parents are all
part owners of Rohr Construction.

“(Her parents) always did the right thing
by their customers,” said Rohr, who got her
license three years ago and has worked full-
time for William Pitt Sotheby’s since October.

Even though there are Realtors with more
experience, Rohr said she comes with the
construction background and a strong desire
to make clients happy.

“I truly believe I provide a concierge-type
of service,” she said. “A real estate transaction
has so many moving parts and if I can’t be
there, I make sure my client has someone
representing them in the transaction. That
includes scheduling for inspections and
contractors and being there for the appraiser.
Fairfield is saturated with Realtors and one of
my advantages is being younger and newer
and I also have that family background.”

Five years down the road, Rohr said, said
she would like to have her own real estate
team.

“One of my passions is flipping home. I'd
like to have a business where I do that and
buy and renovate them,” she said.

Rohr primarily covers Norwalk, Stamford
and Fairfield. She especially enjoys working
with first-time home buyers.

Business: William Pitt Sotheby’s
International Realty

Lives: Norwalk
Works: Stamford, Southport

Experience: First-time home buyers, high-
end buyers, anyone looking to purchase a
home that needs work

Contact: (203) 914-5390, jrohr@wpsir.com

Another big advantage she has, Rohr says,
is working for William Pitt Sotheby’s.

“The power of the Sotheby’s brand itself, in
my opinion, elevates everything,” she said.
“The Sotheby’s name gives you a big advan-
tage. Every customer that works with Sothe-
by’s is treated the same way, whetherit’sa
multimillion dollar listing or a $200,000
home. The company has the resources to
market and expose our client’s properties.”

Rohr enjoys running, cooking and spend-
ing time with her dog.




